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mission statement
“Serving members to enhance professionalism while protecting real property rights”

Ken Clark, 2016 President
President’s Message
Things have really changed in the business of real estate since I began. When
away from business, you were truly away. In those days, you met the agents
on the other side of the transaction. I realize that this is still the case in many
Realtor® communities, but not all. Also, we have a number of new agents
coming into the business that will not practice real estate as many of us
have. In the past, you knew all the agents, you sat down with them, and you
could read their emotions. Now when dealing with emails and texts we have
no knowledge of their true emotion and consequently, our reaction to and/or
opinion of the other agent can be wrong.
With those thoughts I remind you of our theme this year; Excellence: Every
Deed, Every Day. In May 2015, NAR’s Board of Directors adopted the
REALTORS® Commitment to Excellence under which Realtors® strive for
excellence in a number of competencies, including the Code of Ethics, the
laws and regulations affecting real estate, and one’s advocacy efforts on behalf of strong real estate markets and
healthy communities.
The Commitment to Excellence also extends to the way Realtors® interact with one another, with consumers and
the need to maintain one’s professional education. The Commitment also asks broker-owners and principals of real
estate companies to maintain an environment that promotes excellent customer service. With this Commitment in
mind, let’s think of ourselves as colleagues and not competitors, and resolve to treat one another with respect.
March 2nd is Bus-In Day and I encourage you to attend! Not just for the free lunch, but also for the time to see the
capitol, visit with your legislatures and make an impact. As the Realtor Party we are asked to Act, Vote and Invest.
This is your opportunity to Act.
Have you heard of 20 by 2025? Our goal is to have 20% of IAR membership involved in an appointed or elected city,
county or state government by 2025. First we need to identify those who are already in these positions. If that is you
or you know of someone who is, please let your association’s executive officer know. We are building a data base
because we can’t know how much there is to do until we know where we are now. We are interested in positions
from Park Boards to Boards of Adjustment and all the way to state appointments and the legislature. If you are
interested in serving on a board or in an elected position, we want to hear from you!
In May, your leadership and many others will be traveling to Washington D.C. for National Association of REALTORS®
Legislative Meetings. We’d love to have you join us. If you are interested, visit http://www.realtor.org/midyear.nsf/
and let us know you if are going.
This year I appointed Scott Wendl as our Major Investor Representative. Lana Baldus continues as our RPAC Chair.
Between these two and the local RPAC Chairs, it is our goal to be sure every member knows the why and how of
RPAC investing. Here are a few things that might not have happened if our RPAC drives were not successful. New
FHA Condo policies, G-Fees removed as a financing mechanism from the Transportation bill, Water of the US rule
implementation halted, FHA Mortgage Insurance Premium reduced, and TRID rule implementation delayed are just a
few of the accomplishments of your association.
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Gavin Blair, CEO
Executive News
2 How much the

Learning Iowa from the Caucus Process

caucus means to
Iowa and the culture
of Iowa. It was a cold
Saturday night the
weekend before the
election and a rally in
Urbandale for Senator
Marco Rubio was
packed to the gills. No idea how many people crammed into
this rally, but for a Saturday night it was beyond impressive.
The Friday night before, we stopped in at a Hillary rally and
experienced the exact same thing.

What a first month it has been on the job so far, and as a
political junkie, I couldn’t have picked a better time to start.
As I write this, we just wrapped up caucusing last night.
The weekend prior to caucus’s I had six friends, who all
lobby for the REALTORS® around the country, fly or drive into
town to experience it with me. We visited every campaign
headquarter and attended multiple rallies.
We met some incredible people along the way, saw some
incredible feats, and really got to experience Iowa in a unique
way. Below are a few of my takeaways from this journey
through the political landscape of Iowa.

3 It is amazing to watch a campaign ebb and flow. We

stopped into the Cruz headquarters and saw 100s of people
on the phones making calls. Senator Cruz understood one
thing, you win Iowa by mobilizing the voters and touching
each of them. Iowans want to be heard from and reached
out to by these campaigns. Similarly we stopped into the Ben
Carson headquarters where one lonely volunteer was making
calls. Ben Carson was the darling just a short month ago, but
a patchwork campaign will not win Iowa.

1 Everyone in Iowa is really nice, and you know immediately
when a campaign operative is not from Iowa. During our
visit to Mike Huckabee’s headquarters we were invited in
for pizza and cookies and we talked about the campaign.
Abby the head of the volunteers for Governor Huckabee is
from Waterloo, Iowa and she exuded the saying “Iowa Nice.”
On the counter of that, we visited with Donald Trump’s
Headquarters and a New Jersey staffer would not let us past
the front door. That being said, while attending a rally for
Trump we met some amazing local volunteers.

4 I have never seen a youth movement or turnout machine

quite like Senator Bernie Sanders. It is always hard to get the
youth to vote and even harder in a caucus. I was on the front
line in 2000 and 2004 while a student at THE Ohio State
University (yes I am a Buckeye), and watched Al Gore and
John Kerry attempt to mobilize the youth vote on campus in
a swing state. They were widely unsuccessful. Bernie has a
magic about him to the younger voters and will be interesting
to watch.

5 My final takeaways from all of this are what an amazing

state Iowa is, and what amazing people it contains. The first
in the nation is a title we should all be proud of as Iowans.
To see more photos of Gavin’s Caucus Process
adventures, check out our Instagram page
@iowarealtors
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Paul McLaughlin, Legal Counsel

Legal News

Q&A’s

Three NAR FAQ’s on TRID

The TILA/RESPA Integrated Disclosure Form

Q: I see that the Closing Disclosure requires a
license number for the real estate broker. My
office has multiple brokers who serve in different
roles. Whose license number should go on the
form?
A: The “Contact Information” box on the Closing
Disclosure provides various forms of contact
information for the main settlement servicer
providers in the transaction, including the real
estate professionals. The CFPB did not specify
whose license number should go on the form, other
than that it should be information that allows the
consumer to contact the brokerage if the consumer
has questions. Therefore, brokerages should use
their best judgment in providing this information
to lenders/closing agents. If your state licenses
offices, the office license number is an option.
Another option is the principal broker for the firm. If
the firm has multiple offices, the managing broker
for the office that handled the transaction is another
option.
Q: The lender for my buyer’s upcoming closing
has refused to send me the Closing Disclosure,
instead telling me that I must receive this from
my client, the borrower. I have always received the
HUD-1 before the closing from the closing agent.
What has changed - does this have something to
do with the new TRID rules?
www.iowarealtors.com

A: The TRID rules do not limit the sharing of
these disclosures, but some lenders are taking
the position that there is personally identifiable
information in the Closing Disclosure and therefore
other federal laws (not TRID) prohibit the lender
from sharing this information with third parties
without the consent of the borrower. Some
REALTOR® associations have created consent
forms that would be signed by the buyer and the
seller to allow for the sharing of these disclosures,
but not all lenders are accepting these consents
and are still refusing to directly send the Closing
Disclosure to the real estate professional. NAR is
attempting to work with our industry partners to
facilitate the sharing of the Closing Disclosure, but
at present real estate professionals may need to
obtain the form directly from their client.
Q: I’ve heard of different lenders requiring a
new Closing Disclosure and 3-day review period
for minor changes such as last minute repairs.
I thought the new rules would allow for such
changes without a new 3-day period.

A: You are correct. While some lenders may adopt
different policies internally, the Consumer Financial
Protection Bureau has made it clear that only three
circumstances REQUIRE a new Closing Disclosure
and 3-day review period:
1. The annual percentage rate (APR)		
increases by more than 1/8 of a point 		
for fixed rate or 1/4 of a percent for 		
adjustable rate loans.
A
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2. A prepayment penalty is added.
3. The basic loan product changes, such as
switching from a fixed rate to an adjustable
rate mortgage.

to use the Work Made for Hire Agreement form,
that form automatically converts the ownership
of photographs to the brokerage. A photographer
would want an Exclusive License Agreement –
whereby the photographer retains ownership rights
to the photo, yet allow the brokerage to utilize it.
The Assignment Agreement is more closely to a
Work Made for Hire agreement, and formalizes the
transfer of all right, title and interest in the photos.

Even though the TRID rules will only directly delay
closings in these limited circumstance, TRID also
requires lenders to make refunds for certain
“tolerance violations”, which arise when certain
charges involved in obtaining the mortgage vary
from the initial estimates contained in the Loan
Estimate. Because of the potential tolerance
refunds, lenders are carefully scrutinizing any
variations between the Loan Estimate and the
Closing Disclosure or other changes in the property
value, and so any variations have the potential to
cause the lender to delay the transaction.

Have you looked at your Independent Contractor
form recently?
Independent Contractor relationships have been
called into question in many settings where the law
was thought to be well settled. A basic key to an
Independent Contractor agreement is the limited
control over the independent contractor within the
agreement. Check out the new, improved form on
iowarealtors.com

Check out forms for use with photographers
Three new forms have been added to our forms
library. As a brokerage or an agent you likely want
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ATTRACT MORE BUYERS with AHS®
An American Home Shield® Home Warranty with the Seller Coverage Option can:
• give potential buyers added
• help reduce pre-close issues
confidence in their decision making
related to the home inspection*
• help protect sellers’ budgets
• provide your clients coverage for
during the listing period
their systems for up to six months
(term renewable upon request)
• distinguish the property from
while their home is on the market
other listings
Best of all, no money is due until the home closes.
What’s covered under the Seller Coverage Option:
Air conditioning
Heating

Ductwork
Plumbing

Electrical
Water Heaters

Visit ahs.com/realestate for more information
*$2000 cap for all trades during listing period
©2016 American Home Shield Corporation. All rights reserved.

7

www.iowarealtors.com

making a difference
Foundation News
Jack Lindaman was 6 years old when he passed away. With
Project Jack, his memory and loving spirit will continue on
through the good deeds of children. Realtor Foundation of Iowa
has created a fund to help students across Iowa to participate
in Project Jack.

“Jack was born on the
4th of July - [a] little
firecracker”
Project Jack
The REALTOR® Foundation of Iowa helps people in need across
the state. That tradition continues into 2016 with Project Jack.
Originating in the Quad Cities area in memory of Jack Lindaman, the project gives a junior high aged child the opportunity
to pay it forward in any way he or she chooses. The original project was carried out last winter with each person in Jack’s class
at Alan Shepard Elementary School, now in 6th grade, receiving
$100 to pay it forward. There were not any stipulations given or
rules to follow on how to use the money. Projects ranged from
donations to charitable organizations to passing out roses to
strangers.

Sixth and seventh grade classes will be participating. Teachers
submitted an application and the Foundation granted the first
130 applicants $250 for a class “pay-it-forward” project. There
are no rules on how the $250 should be used, we only ask that
each project is documented and reported to the REALTOR®
Foundation of Iowa to be shared with the public. The projects
need to be completed by the end of the 2016 school year. The
project was fully utilized within 9 days of release. We can’t wait
to see what children across Iowa do with the funds!
Jack had amazing spirit and in his name we would like to continue helping others with Project Jack.
For more information on Project Jack, visit www.projectjack.org
For questions, please call the Iowa Association of REALTORS
Staff at 800-532-1515.

Jack Lindaman was born on the 4th of July. Jack was affectionately called a little firecracker. Jack and his family enjoyed
fireworks and all the festivities around the Fourth of July. He
liked to make people happy and was always a positive light to
those around him despite his health issues. Jack passed away
in February 2010 from spinal muscular atrophy (SMA). According to curesma.org, “SMA is a disease that robs people of physical strength by affecting the motor nerve cells in the spinal cord,
taking away the ability to walk, eat, or breathe. It is the number
one genetic cause of death for infants.”

REALTOR®
Foundation of Iowa

www.iowarealtors.com
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Don Marple, Sharon Carlson, Debra
Arnholz, Chris True and Scott Case
with the Quad City Area Association
of Realtors®.

Mission

The Iowa Great Lakes Board of
REALTORS® raised money and
collected food items for the Backpack
Program.

The REALTOR® Foundation of Iowa
offers financial support to Iowans
in need and organizations working
to improve the quality of life for
Iowans.

Do Your Part!
For more information on how you can support the REALTOR®
Foundation of Iowa through giving options such as memorials, gifts, trusts, grants, wills and bequests, trust a
 ccounts,
and donations, please contact us today. Your contribution will
make a difference!

Humboldt County Food Pantry council
members accepting check from
Heart of Iowa Regional Board of
REALTORS®.

2015 Funds Given
Johnston High School Student Council
Impact Community Action Partnership
Humboldt County Food Pantry
Embrace Iowa
Cedar Falls Lions Club
Make-A-Wish Foundation of Iowa
Crisis Intervention Service
Hy-Vee - Salvation Army match
Iowa Homeless Youth Centers
Malcolm Food Pantry
Brooklyn Food Pantry
Mid Iowa Community Action
Southeast Iowa Regional Board match for Fire Benefit
HavLife
Hospice House of Johnson County
New Opportunities, Inc.
Children’s Museum of the Siouxland
SCI CAN Foundation
Friends of CASA
Humboldt County
My Happy Place
LeClaire Police Department
MHA of Siouxland
Cross Ministries
Help Hope Live
From Our Hands
Marshalltown Oktemberfest
Building & Trades Project, Inc.
Food-at-First
Orphans of Teso

Contact Us for More Information
• R. Scott Case, President, 563-570-7268, SCASE91527@aol.com
• David Frommelt, V.P., 563-590-7411,dkfrommelt@gmail.com
• Krista Clark, 641-521-7442, krista@c21sre.com
• Gary Doerrfeld, 319-981-2983, garydoerrfeld@cbhrealty.com
• Robert Hackney, 319-390-4437, bhac2756@aol.com
• Pam Jaben, 319-338-6460, pam@icaar.org
• Barbara Kerr, 319-752-5544, bbr4burl@lisco.com
• Julie McQuaid, 641-357-3359, jmcquaid@netins.net
• Byron Menke, 712-256-1895, Byron@MenkeAuction.com
• Larry Pickering, 515-255-3634, lpickering@iowarealty.com
• Gale Shinkle, 319-230-3990, GaleShinkle@cfu.net
• Sue Raby-Struthers, 712-251-1570, suecitysue@aol.com
• Kris Brend, 515-275-4706, kris@centraliowamls.com
• Bradley Sanderson, 712-336-3405, brad@spiritlakehomes.com
• Don Marple, 563-285-1366, dmarple@melfosterco.com
• Les Sulgrove, 515-202-8954, lessulgrove@kwdsm.com
• Scott Wendl, 515-249-9225, scott@scottwendl.com
• Kathy Miller, 712-255-5611, kathy@kathy-miller.com
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Get Involved
2016 Bus-In
March 2

2016 Legislative Bus-In Day
Plan to attend IAR’s Annual Legislative Bus-In Day on
Wednesday, March 2. Join hundreds of fellow REALTORS®
from Iowa and make a positive impact at the Capitol. As real
estate professionals, you are the defenders of homeownership and it is your responsibility to lobby for protection of
private property rights. Do your part. Get involved. Make a
difference!
Buses will be traveling to Des Moines from several parts of
the state. For more information, including bus schedules,
and to register, please visit iowarealtors.com. Please RSVP at
iowarealtors.com/busin by February 24. See pages 14-15 for
more details.

Upcoming Events
fee. Faxed copies will not be accepted. Award payment is by
check or cash only.
For more information, please contact Stephanie Hamling at
515-309-9335, or stephanie@iowarealtors.com

#MyIowaHome
Round 2 of the Instagram contest with
@iowarealtors is underway! Submit your photos on
Instagram using #MyIowaHome and tagging
@iowarealtors. The winners of round 1 are
pictured to the right.

Save the Dates:
2016 Bus-In Day
Des Moines | March 2, 2016
2016 NAR Legislative Meetings
Washington D.C. | May 9, 2016 - May 14, 2016

Individual Achievement Awards

2016 Summer Meetings
Sioux City| June 7, 2016 - June 9, 2016

Were you a Top Producer in 2015? If so, make sure to apply for an Individual Achievement Award! The IAR Individual
Achievement Awards were initiated in 1988 to recognize
excellence in real estate activities. Eligible members who
obtained $1 million through $10 million in sales, leases, and
or listings closing in the 2015 calendar year may apply.

2016 IAR Convention
Coralville| Sep 13, 2016 - Sep 17, 2016
2016 NAR Convention
Orlando | Nov 3, 2016 - Nov 7, 2016

In order to receive a certificate and recognition for achievement, please submit an application and $25.00 to:
IAR, Attn: Individual Achievement Awards 1370 NW 114th
Street, Ste. 100, Clive, Iowa 50325.
The application must be submitted/postmarked by March
31, 2016 and accompanied with the $25.00 application
www.iowarealtors.com

10
A

#MyIowaHome
@iowarealtors

1

@nyciowa

2

@aprilscolors

11

3

@carolclemm
www.iowarealtors.com

It’s the Iowa Association of REALTORS® 100 year anniversary! We want to celebrate by
showing off how far we have come as a state, as a profession, and as an association
over the past 100 years! We wouldn’t be here without you and we still need your help
today! Email us your oldest photos involving real estate, the association, etc. We want to
see just how far we have come in a century.

www.iowarealtors.com
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IAR Wins National Award

...Again!

Iowa Wins the President’s Cup for the Fourth Year in a Row!

The Iowa Association of REALTORS® received the coveted President’s Cup again this year for achieving the goals regarding
Advocacy and RPAC contributions that were set by the National Association of REALTORS®. The 2015 President’s Cup Award
will be presented at the NAR Conference held in Washington D.C. in May. Great Job, Iowa REALTORS®!

ADVOCACY GOALS:

RPAC GOALS:

Broker Involvement Program
Goal: To meet the Broker Involvement Goals.

Goal 1: Achieving Meet or exceeding the Iowa’s Fair Share
Goal set by NAR.
Goal 2: Reaching Meet or exceeding the NAR State RPAC Participation Goal of 37 percent.

Calls for Action (CFA)
Goal: A state must minimally achieve the NAR national CFA
response rate goal of 20% and 100% CFA response rate for
entire year by all Federal Political Coordinators
in the state.

Goal 3: Attaining Meet or exceeding more than participation
of 1% of our membership as Major Investors (investments of
$1,000 or more).

ALL GOALS
ACHIEVED!

Goal 4: Reaching Meet or exceeding participation of 10% of
Major Investors as President’s Circle members.

This is a tremendous national honor! Thank you to all IAR members, leaders, and staff for
your support in reaching this remarkable goal! This award is shared by all in the IAR
family and will be on display at the IAR Office in Clive.

Manage Exchange and Professional Risk
with the Midwest’s Premier Exchange Resource
Online Course Section 1031 Exchanges
offered by IAR through

To register:
1. Visit www.iowarealtors.com/education
2. Click on Mandatory/Electives Online
3. Scroll down to Elective Course Section.

IPE 1031 • 1922 INGERSOLL AVENUE • DES MOINES, IOWA 50309 • 515.279.1111 • 888.226.0400 • FAX 515.279.8788 • WWW.IPE1031.COM
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Bus-In Day
March 2 • Des Moines

Lunch: 			
			

11:30am at the Embassy Suites – On the River.
101 East Locust Street in Des Moines.

RSVP Required: 		

Please RSVP at www.iowarealtors.com by Feb. 26.

Guest Speakers:
Dave Roederer, Director, Iowa Department of Management and
				other legislative leaders
Parking: 			
				
				

There is a surface lot across the street from the Embassy Suites
and underground parking below the Embassy Suites. There are
metered parking spots along the nearby streets.

Hill Visits: 			

2:00pm-4:30pm at the Capitol.

Reception: 		 4:00 - 6:30pm at the Embassy Suites.
Why Attend?
“I have attended Bus-In Day many times; each time learning more about the importance of building
relationships between politicians and REALTORS®. Being able to put a face with a name makes our
issues more likely to be heard and supported. We need YOUR face to meet with representatives to
help them understand and support our position on Real Estate issues.”
-Mary Shileny, Waterloo-Cedar Falls Board of REALTORS®

For more information including the bus schedule and to register, visit:

www.iowarealtors.com/busin

www.iowarealtors.com
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REALTORS® are the defenders of home ownership.
Do your part. Get Involved. Make a difference.
• ATTEND IAR’s Legislative Bus-In Day March 2 in Des Moines.
• LOBBY for the protection of private property rights.
• DISCUSS the important issues with people who make laws that
		
impact homeowners and the real estate industry.
• HEAR Dave Roederer, Director, Iowa Department of Management.
• NETWORK with colleagues.
• MORE WAYS to get involved:
		- RESPOND to Calls for Action and INVEST in RPAC

joinhundreds

#IARBusIn

OF

REALTORS®

registerat

atIOWA’S capitol

www.iowarealtors.com
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2015 RPAC
Investors
THANK YOU
Golden R Investors - $5,000

Lana Baldus

Mike Knapp

Verne Folkman

Crystal R Investors - $2,500

Dave Bert

Jo Jenkins

Ken Clark

Kathy Miller

Lisa Nolan

IAR thanks each of you for your generous
investments in RPAC in 2015!
www.iowarealtors.com
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Sterling R Investors
$1000-$2499
Matt Andersen
Joan Ballantyne
Tresa Boal
Rick Bratrud
Brennan Buckley
Jennifer Burkamper
Pennie Carroll
Mark Charter
Richard Chesney
Joseph Chodur
Bonnie Christensen
Krista Clark
Jennifer Clark
Randall Clarkson
Rodney Clarkson
Kathy Davis
Andrew DePhillips
Gary Doerrfeld
John Dunn
Jeffrey Edberg
Carl Esker
Christopher Fischels
Brad Gibson
Donald Godwin
Mary Godwin
Matthew Grohe
Dale Gross
Robert Hackney
Lance Hanson
Steven Hidder
Megan Hill Mitchum
Sara Hopkins
Dean Hunziker
Chad Ireland
Gwendolyn Johnson
Mark Kamps
Jennifer Kingland
Terry Knapp
Richard Koestner
TimothyLehman
Donald Marple
Rick Mathes
Barbara McMurry
John McRoberts
Byron Menke
Mary Kay Mickelson
Cynthia Miller
Jill Monnahan
Kimberly O’Connor
Cindy Pelz
Cy Phillips
Larry Pickering
Robin Polder
Sue Raby-Struthers

Stephine Reed
Jon Salvador
Kurt Schade
Timothy Scheib
Timothy Schutte
Chris Skogman
Robb Spearman
Jennifer Stanbrough
Judith Stevens
Dennis Stolk
Ralph Stonehocker
Tammy Stuart
Charles Stull
Les Sulgrove
Susan Sutton
Shane Torres
Robin Von Gillern
Marcia Wanamaker
Richard Wanamaker
Scott Wendl
Neal Westergaard
Linda Westergaard
Barbara Wiedenman
Liz Wilson
Jon Yocum

Julie McQuaid
Teresa Morrow
Scott Myers
Brenda Nolting
Karen Ott
Kim Polder White
Jerad Ruth
Mary Shileny
Gale Shinkle
Rocky Smalley
Cathi Spick
Ray Stearns
Scott Steelman
James Sulentic
Alan Swanson
John Sweeney
Diana Symonds
Bonnie Tiernan
Dodie Wilkins
Ingrid Williams
Brian Wingert
Charles Winkleblack

Capitol Club Investors
$500-999

Kathleen Albert
Michael Allmon
Troy Anderson
Rick Arnold
Stephen Beasley
Cynthia Bondi
Hart Bondi
Kelly Burge
Brian Burgett
Rebecca Burke
Travis Bushaw
Brian Carlson
R. Scott Case
Michael Clark
Julianna Cullen
Jeffrey Dill
Geri Doyle
John Edwards
Martin Eilers
Renae Forsyth-Christy
Rodney Foutch
Adam Gibbs
Geraldine Haffke
Erika Hansen
Peggy Harmeyer
Mike Hegtvedt
Tamara Hicks
Dorann Huddleston
Melinda Huls

Patriot Club Investors
$250-499

Aron Anderson
Pamela Banser
Debra Barnhart
Lowell Bauer
Dan Berregaard
Jamie Boedeker
Debra Callahan
Michael Counts
Oliver Dent
Marlea DePenning
Wayne DePenning
Robert Eisenlauer
William Eisenlauer
Zelda Elwood
Robert Flynn
Kurt Friedrich
Lara Hallgrimsdottir
Robert Hanson
Nancy Henry
Travis Hiatt
William Jennings
Michael Jensen
DeAnn Lee
Paul Livingston
David Maubach
Barb Maxon
17

Dee Husa
Glenda Jacobsma
James Kaiser
Norma Karnes
Jay Kathol
Joseph Krage
Gerhild Krapf
Peggy Kreutner
Lucky Lang II
L Larson
Donna Lear
Shaner Magalhaes
John Martin
Rhonda McLeland
Richard Meade
Linn Monier
Melissa Moody
Andrea Nicholson
Christopher Noland
Beth Nolting
Brian Randall
Stephen Riso
Claudette Roby
Theresa Ruby
Samuel Runyan
Sue Scarbrough
Joe Schafbuch
Celia Simmer
Taylor Skogman
Abby Tietsort

www.iowarealtors.com

Update
Iowa RPAC Hall of Fame

RPAC Kickoff

Congratulations to the newest members of the Iowa RPAC
Hall of Fame - Verne Folkman, Don Godwin, Barb Maxon,
Robin Polder, Linda Westegaard, Jon Yocum. Thank you for
your continued support of RPAC and RPEC.

Thank you to everyone who attended the REALTOR®
Political Action Committee (RPAC) Kickoff Event held Dec. 1
at Glen Oaks Country Club.

The Iowa RPAC Hall of Fame was established in 2010 to
recognize individuals who have given a significant amount
to RPAC or RPEC in their lifetime. Their contributions must
result in the aggregate lifetime total of at least $10,000.

The event was a great opportunity to thank all of last year’s
investors and kick off the new year of fundraising. Thanks to
your very generous contributions, we raised over $20,000
in contributions and pledges - creating a wonderful start to
2016.

The Iowa RPAC Hall of Fame also serves as an added incentive for major donors and potential major donors.

RPAC Gives You A Voice

Verne Folkman

Don Godwin

The REALTOR® Political Action Committee (RPAC) is a fair, legal,
and vital way for REALTORS® to speak in a unified
voice. RPAC raises and spends money to elect candidates who
understand and support REALTOR® interests.
The REALTORS® Political Education Committee (RPEC)
works to further the political education and awareness of our
membership as well as the public. RPEC contributions are used
for issues mobilization, coalition-building, and development of
position papers (but not campaign contributions).
Contribute by credit card online at:
http://www.iowarealtors.com/political-advocacy/about-rpac.

Barb Maxon

Robin Polder

Or send a personal check payable to RPAC or RPEC to:
Iowa Association of REALTORS® Attn: RPAC
1370 NW 114th St, Suite 100
Clive, IA 50325.
For more information on RPAC visit
www.iowarealtors.com/political-advocacy.

Linda
Westegaard

Jon Yocum

www.iowarealtors.com

18
A

RPAC President’s Circle

The $2,000 yearly contribution for President’s Circle is
counted toward the $25,000 total required to be inducted
into the RPAC Hall of Fame (national). In addition, 70% of
each President’s Circle contribution is credited toward your
state’s RPAC Fundraising Challenge Goal allowing the state
to keep more RPAC dollars at home.

IAR would like to specially thank and recognize the seven
members who joined the RPAC President’s Circle in 2015,
including: Lana Baldus, Joan Ballantyne, Dave Bert, Jo
Jenkins, Mike Knapp, Kathy Miller, and Lisa Nolan.
The President’s Circle is an influential group of REALTORS®
who contribute directly to REALTOR®-friendly candidates
at the federal level. Political Action Committees, like our
REALTORS® Political Action Committee (RPAC), can only
legally contribute $10,000 per election cycle to a Member
of Congress.

For more information on the President’s Circle and how you
might join this group, visit http://www.realtoractioncenter.
com/rpac/presidentscircle/. Source: NAR.

The President’s Circle Program supports REALTOR® Party
Champions – members of Congress who have made
significant achievements in advancing the REALTOR®
public policy agenda. The President’s Circle allows
REALTORS® to contribute beyond RPAC dollars and
increase the strength of the REALTOR® voice on Capitol
Hill. Being an RPAC Major Investor is a prerequisite for
participating in the President’s Circle Program. In addition
to a greater voice for REALTORS® in the federal legislative
process, President’s Circle members enjoy exclusive
benefits beyond what they already receive as an RPAC
Major Investor.
President’s Circle membership is a $2,000 yearly
commitment of personal funds (no corporate funds allowed
by law) in addition to your RPAC Major Investor investment.
President’s Circle members receive “special savings” on
their Crystal and Golden R membership rates. For each
President’s Circle round, President’s Circle members
receive an e-mail with the President’s Circle target choices
and a link to make a contribution online. There are three or
four rounds each year with different candidate choices on
both sides of the aisle. But President’s Circle members may
invest in President’s Circle at any time throughout the year
if they wish to break up their investments.

Lana Baldus

Joan Ballantyne

Dave Bert

Jo Jenkins

Mike Knapp

Kathy Miller

Lisa Nolan
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Spotlight
impact. Activities could include planning a clean-up day
for the Club, sponsoring a holiday-themed party, offering
tutoring assistance or hosting a career day for teenagers.
Associations participating in the BGCA partnership may
be able to meet either their “Community Involvement”
or “Community Investment” requirements under NAR’s
Organizational Alignment/Core Standards policy.

REALTORS® Partner With Boys
& Girls Clubs of America

“We are proud to partner with NAR, state and local Realtor®
associations and the more than 1 million Realtors®
nationwide. This partnership will have an immediate
and profound impact on Clubs, communities and most
importantly, young people across the country,” said Jim
Clark, president and CEO of BGCA. “Realtors® live and
work in every zip code in the country and, like Boys & Girls
Clubs, are woven into the fabric of the communities they
serve. We look forward to this impactful partnership and
working together, hand-in-hand, on volunteer projects,
Clubs improvements and mentoring, as well as fundraising
and awareness initiatives to enable more young people to
achieve great futures.”

MEDIA CONTACT: JANE DOLLINGER / 202-383-1042
WASHINGTON (December 8, 2015) – The National
Association of Realtors® has joined forces with Boys & Girls
Clubs of America in an effort to strengthen communities and
support the country’s youth.
Beginning in 2016, NAR and BGCA will begin collaborating to
make a positive impact in communities across the country.
Realtors® are the most trusted resource for real estate
information, with unparalleled knowledge of local market
conditions, while BGCA, the premier youth development
organization in the U.S. serving nearly 4 million kids and
teens annually, has helped put young people on a path to
a great future for more than a century. Both groups are
essential to their communities and integral to American
society.

NAR and BGCA have created a co-branded website, www.
realtor.org/BGCA, as a resource for associations, members
and consumers. The site includes a Club locator, toolkits for
getting involved, success stories from associations, Realtor®
volunteers and Boys & Girls Club alumni, as well as a list of
sample volunteer activities, videos and more.

“BGCA has been close to my heart for many years, and as
I begin my NAR presidential term, I am very excited that
Realtors® will be partnering with their local Clubs and
offering their time and resources to make a difference in
the lives of their communities’ children,” said NAR President
Tom Salomone, broker-owner of Real Estate II Inc. in Coral
Springs, Florida. “Every Realtor® knows building strong
communities is an important part of the job, and working
with BGCA allows us the chance to contribute meaningfully
to the lives of children in the neighborhoods we help to
create.”
Every local Boys & Girls Clubs has specific needs, so local
and state associations of Realtors® and their members
will work with their local Club to determine the best way
to volunteer and offer resources and have the greatest
www.iowarealtors.com
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QCARA: Chris Norton visits
Hayes Elementary School
in Davenport, IA.

Greater Mason City Board
volunteering for Alliant
Energy’s Operation Re-Leaf
tree program.

Realtors® in the
Community
DMAAR: Presenting a check to the Make-A-Wish
Foundation of Iowa after the event was flooded
and closed.

Realtors® across the state are doing great things for each
of their communities and the state as well. Here are a few
examples of Realtors® improving lives of the people and
communities they serve!

#PowerofR #MyIowaHome
Central Iowa Board
present check to the
Ames Emergency
Residence Project.

Upper Des Moines
Opportunity with Heart
of Iowa Wright-Hamilton
Chapter in Webster City.

Southwest Iowa Board
Bayliss park clean up.

Iowa Great Lakes
collected money and
food for the Backpack
Program.
21
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Checklist:
Register for REALTORS® Legislative Meetings &
Trade Expo
May 9, 2016 - May 14, 2016

The REALTORS® Legislative Meetings & Trade
Expo is where NAR members take an active role to
advance the real estate industry, public policy and
the association. Join us in Washington, DC, for special
issues forums, committee meetings, legislative
activities and the industry trade show.
Each year over 50 Realtor® leaders from Iowa attend
this national conference. We will meet with our
Senators and Representatives to discuss important
issues that affect the Real Estate industry. We hope
you will join us in May!
Registration opens February 17. There is
limited hotel space, we recommend that you
register early and book your lodging. There is no
registration fee for this event.

Help us celebrate Joan Ballantyne’s
induction into the Hall of Fame on
Tuesday, May 10th!

Know any REALTORS® involved in local politics?
Let us know!
2016 IAR President Ken Clark has created a
committee utilizing the past state presidents to
locate dedicated, talented, and driven individuals
to serve in non-political and political capacities
such as state and local committees, mayors,
council people, state congressional seats, etc.
Realtors protect property rights and a great way
to accomplish that is involvement. The 20 by
2025 slogan is a driven by the idea of 20% of our
REALTORS® in all types of governmental positions
by 2025. For more information visit:
www.iowarealtors.com
www.iowarealtors.com
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2015 Recaps

Winter
Meetings

Realtor®
Ring Day

More than 100 Realtors attended Winter Meetings
December 1-2 in Clive. It was a great event of networking,
education, information sharing and giving back to Iowans
in need. The Realtor® Foundation of Iowa held it’s annual
soup luncheon along with a raffle for a Microsoft Surface Pro! The Foundation raised more than $3,000 to be
invested back into the community through great charities
and organizations. See pages 8-9 for more information on
the Foundation! Here are a few more highlights:

Iowa Realtors® joined their colleagues from around
the country to participate in Realtor® Ring Day on
December 4th. Over 300 Realtors® throughout the state
participated in this event that helped the Salvation Army
raise funds via the red kettle campaign for those in need.
Salvation Army’s mission is to feed, to clothe, to comfort
and to care for those in need. Salvation Army helps to
rebuild broken homes and broken lives.
Many local real estate associations and companies joined
forces at local grocery stores and malls to ring the bells all
day Friday.

Committee Meetings
Realtors® from across the state met and discussed what
is happening currently and what to expect in 2016. Great
ideas were hashed out. IAR is definitely looking forward to
a great year!

REALTOR Ring Day, now in it’s sixth year in Iowa,
continues to grow in popularity. It is estimated more than
300 Realtors® participated and raised thousands of
dollars. To view the fun photos go to www.facebook.com/
iowarealtors

Realtor.com
Realtor.com continues its aggressive push to be the number 1 home search portal. In addition to the fun, informative commercials released in 2015, they have made some
important improvements to their home search and find a
Realtor® section. All Realtors® need to make sure they
take 10-15 minutes to update their Realtor.com profile
with their photo and contact information.

Make sure to spread the great things you’re doing in your
communities by posting your pictures and events on social
media using #PowerofR.

Young Professionals Network (YPN)
The Ugly Sweater Party brought out the best and ugliest
sweaters and wigs around at Wellman’s Pub. Camaraderie was the theme of the night with great networking and
friendly competition as we raised money for Iowa Youth
Homeless Shelters.

#RealtorRingDay
Thank you to all the boards
and bell ringers - what an amazing
day of giving!
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5 Tax Prep Tips For Your 2015 Tax Return
by Sandy Botkin CPA Esq.

This is the full article from the print edition of your Winter 2016 Benchmark Magazine. This story is also
avilable on the IAR blog at iowarealtors.com

Tax Prep Tips For Your 2015 Tax Return
by Sandy Botkin CPA Esq.

Tax season is almost upon us. Let’s face it, it isn’t fun preparing for our tax return. As a result of all of the “tax
reform” and “tax simplification” laws, filing a return today is more complicated and stressful than ever. Maybe this
why the word “tax” is in the word “taxing”. Even worse, the error rate of filed returns is very high. In my experience
most people would not withstand a close scrutiny of their return. Luckily, there are some tips that I can give you that
will make your return more bullet proof than ever before, which should make your life a lot less stressful. Here are
five tax tips that you should remember when filing your tax return.
1.
Assume that you will be audited every year. Although audits have been greatly reduced as a result of
IRS budget cuts, as a self-employed person you have a higher chance of being audited than that of an employee. If
you assume that you will be audited each year when you both prepare and file your tax return, you will be prepared
if the IRS comes knocking at your door. At least, you won’t have to take an extended vacation to Argentina. Thus,
make sure that you have receipts for everything noted on the tax return. Also, make sure that you have picked up all
of your income; especially the income reported to you and the IRS on the 1099s that you get from your broker, bank,
and corporations. IRS matches the income reported to them with your return. Leaving out income is a great way to
be invited for a chat.

ALWAYS file your tax return electronically or use a tracking service to send your tax return to
the IRS. When IRS doesn’t get a tax return from you, it sends a big red flag for them to inquire what happened.
2.

This is like putting a big red flag in front of a bull (and you don’t want to be gored). Thus, I strongly recommend you
either send your return electronically (which is the best way), or send your return using either Federal Express or UPS
tracking. I have seen cases where the courts will waive penalties when the taxpayer can prove that they sent the
return to the right address, even if it wasn’t received by the government.
3.
Always check that you signed your tax return and have the correct forms attached. It is amazing
how many people fail to sign their tax return or don’t file the correct forms. These are two of the top red flags for an
audit according to the IRS. Failing to report all of your income is a third major flag too.
Here is a tip that I would bet your accountant never told you. Attach a schedule explaining big-ticket
items. You are allowed to attach a schedule or statement explaining anything on your tax return. This could greatly
4.

reduce your chance of an audit. Here is an example. There was a couple who claimed $25,000 worth of dental
expenses as a medical expense deduction. Sounds high, right? It caused an audit. What if I told you that this bill
was for braces for their three kids and dental implants by a dental surgeon for both spouses? It doesn’t sound as
bad, does it? Had this couple attached a statement showing the services that comprised the $25,000 of dental
expenses, with an itemization of these expenses, they probably wouldn’t have been audited.

www.iowarealtors.com
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5.
Absolutely get a tax tracker. Many times I get asked what self-employed people and employees who
need to account for their expenses can do in order to bullet proof their tax return from the IRS and state. The answer
according to the IRS is to have a tax tracker. A tax tracking system which can be a written log associated with paper
receipts and documentation or it can be in the form of an application found on smart phones that should have the
following:
I.
A mileage log integrated with a GPS system. It would be best if the tracker automatically turns itself
on and off when you make a business stop so that you don’t forget to turn it on. It should show both the business
and personal mileage and the address of each stop including an explanation for each business stop. Simply noting
that a stop was for business or personal isn’t enough and is NOT tax compliant.
II.
It should have an expense log showing all of the tax questions required for the deductions. For
example, entertainment should show:
•
Who was entertained?
•
What type of entertainment was involved (business gift, meals, etc.)?
•
What was discussed with some degree of specificity?
•
When was the date of the entertainment and business discussion?
•
Where did the entertainment occur?
•
How much was the entertainment?
Again, simply showing the amount and place of the entertainment isn’t enough.
III.
A good tracker should also have an integrated camera for you to take pictures of receipts. IRS and
most state tax authorities will accept digitized documentation especially after seeing all of the lost records due to
Hurricane Sandy.
IV.
A good tax tracker should have a variety of education for tax planning and compliance. Knowledge
can be crucial in the tax area where one idea can save you thousands. In fact, we have seen that simply keeping
track of your expenses can save thousands of otherwise lost deductions.
V.
Finally, a good tax tracker should have easily accessible reports that you can send to your accountant
via email or by a memory stick.

NOTE: You can get Taxbot, which is one of the most simple and best expense and
mileage trackers available by going to www.taxbot.com. It comes with a free 15-day
trial.
BOTTOM LINE: Tax season doesn’t have to be a headache. Even audits can become more
efficient as a result of proper planning. Following these five tips will make your life less
taxing.
_______________________________________________
Sandy Botkin, CPA, Esq. is the author of “Lower Your Taxes: Big Time” and “Achieve Financial Freedom: Big Time”.
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Call for Nominations
Do you know a high school senior who plans on
furthering their education? Nominate someone
you know (which can include REALTOR® family
members) who are worthy of consideration for
scholarship.
These scholarships are not based on academic
or athletic abilities, but will be evaluated upon a
general sense of the student, including qualities
such as good character, community service,
volunteerism, work ethic, etc.
NOMINATIONS ARE DUE MARCH 23, 2016

Leigh Brown
Creator of No Fluff
Training

High Tech
+High Touch
High ROI

Save the Date:

April 19th

3 Hours of CE
Clive, IA
www.iowarealtors.com
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WELCOME TO THE “NEW” IOWA CRS!
Yes, there have been a few changes! After working through the New CRS Model for most of 2015,
we are pleased to announce that as of January 1, 2016… WE ARE ONE! No longer will we be
called the Iowa Chapter; we are all CRS!
Each Region in Iowa has a designated CRS Local Networking Coordinator who can answer
questions, arrange for local CRS events, arrange for CRS Classes and help the local CRS’ maximize
their designation. A Leadership Team helps coordinate with Council and the Local Networking
Groups.
CRS still has the best-in-class training that it has offered in the past AND has now added more
on-line training and weekly webinars for all members.
CRS Designees have exclusive access to the CRS Referral Network which includes “Find a CRS”
and “Qualiﬁed Consumer Leads” Powered by ReferralExchange.
CRS Members receive a complimentary subscription to Inman Select news ($199 value) and the
award-winning magazine, The Residential Specialist.

WELCOME NEW CRS DESIGNEES!
Julie Mohr
Jim Horstman
Steve Tripolino
David Smith

Coldwell Banker Real Estate Professional, Iowa City
Friedrich Iowa Realty, Ames
Oakridge Realtors®, Cedar Falls
Smith Realty, Hudson

CONTACT US

CAROL HALSTEAD (SIOUX CITY), CHAIR
ERIKA HANSEN (WEST DES MOINES), MEMBERSHIP/TECHNOLOGY
BRIAN HOEL (CEDAR RAPIDS), EDUCATION
DAVE VANDEVENTER (CEDAR FALLS) FINANCIAL

CAROL@C21PROLINK.COM
ERIKA.HANSEN@CBDSM.COM
BRIANHOEL@SKOGMAN.COM
VANDE@OAKRIDGEREALTORS.NET

CONNECT WITH US
Check out the IOWA CRS COMMUNITY Website
You will need to LOG IN:
www.crs.com (MyStateCRS) or
http://community.crs.com or
www.iowacrs.com

Like us on

Facebook.com

search “Iowa CRS”

